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The Solution 
Invisible Systems provide both complete solutions to 

OEMs, white-labeled and branded to meet your 

requirements, down-to individual RF components, 

wireless gateways and sensors. We recognize that 

our customer may want to work with Invisible 

Systems in a variety of ways to maximize sales and 

revenues and we are flexible to those needs. 

 

Features 
 

 Benefits 

 From complete solutions to sensor 
network components 

 Unlicensed band RF Network 
components and sensors 

 GPRS gateways and remote I/O 

 Simple to install and commission 

 Mature and proven working solutions 

 A Range of IP rated and approved 
solution to work in most environments 

  Proven cost reduction 

 Sympathetic and none invasive 

 Rapid implementation, minimal disruption 
to business 

 Hierarchical application, allowing active 
energy management by approved staff and 
provides a management portal to a 
business energy consumption and status. 

 

Overview 

We believe that customers should be enjoying the benefits of working with Invisible Systems 
monitoring solutions and we are happy to work with our partners in any way which will bring our 
product to market. 
 
Invisible Systems product is proven to save customers money, with a return on investment, in most 
cases of less than 18 months. 
 
We offer a flexible partnership based approach with OEM and Consultant customers. We offer our 
products down to component level with white labeling options available, where appropriate to 
volume requirements. We will also offer our complete solutions, installation and support structure 
on a white label basis where an agreement can be made. Our component products are fully 
supported, have been proven in many different install environments and offer simple and low cost 
implementation. 
 
Discount structures are well established and are based on a partner turnover model to achieve the 
higher discounts available. 
 
We are committed to providing the right level of support at the right volumes to our OEM partner 
and reseller channel. 
 

 


